
 

 

 
Legal Considerations in Buying and Selling 
Storage Facilities: A Comprehensive Guide for 
Ontario 

In the bustling real estate market of Ontario, Canada, storage facilities have become a hot 
commodity. Whether you're a seasoned investor looking to expand your portfolio or a first-time buyer 
dipping your toes into this lucrative industry, understanding the legal landscape is crucial. Let's dive into 
the key legal 
considerations that 
both buyers and 
sellers must navigate 
to ensure a smooth 
transaction. 

The Art of 
Due 
Diligence: 
Unveiling the 
Truth 

Imagine 
walking into a storage 
facility, its rows of 
units stretching as far 
as the eye can see. It 
looks promising, but 
what lies beneath the 
surface? This is 
where due diligence 
becomes your best 
friend. 

 

 

 

 



 

 

 

For buyers, due diligence is like being a detective. You'll want to: 

• Examine financial records with a fine-tooth comb 
• Verify occupancy rates and rental agreements 
• Investigate any pending legal issues or disputes 
• Review insurance policies and claims history 

For sellers, preparing for due diligence is equally important. It's your chance to: 

• Organize all relevant documents 
• Address any potential red flags proactively 
• Showcase the strengths of your facility 

Remember, transparency is key. As one Ontario storage facility owner once told me, "I'd rather lose a 
deal because of honesty than close one based on deception." 

Navigating the Zoning Maze: Your Roadmap to Compliance 
Ontario's zoning laws can be as complex as a labyrinth. Before you even think about signing on the 
dotted line, ensure that: 

1. The facility is zoned correctly for storage use 
2. There are no pending zoning changes that could affect operations 
3. All necessary permits are in place and up-to-date 

Pro tip: Don't hesitate to reach out to local municipal offices. They can be a goldmine of information 
about zoning regulations and future development plans. 

Contracts and Agreements: The Devil's in the Details 
When it comes to contracts, one size definitely does not fit all. Key elements to consider include: 

• Purchase and sale agreements 
• Lease agreements (if applicable) 
• Service contracts 
• Employee contracts 

🔍🔍 Buyer's Alert: Pay special attention to any existing contracts that may transfer with the property. 
You don't want any unwelcome surprises after the deal closes. 

🏷🏷 Seller's Tip: Clear, well-documented contracts can significantly increase the attractiveness of your 
facility to potential buyers. 

 



 

 

 

Environmental Regulations: Green is the New Gold 
In Ontario, environmental considerations are not just important—they're mandatory. Key areas to focus 
on: 

• Phase I and potentially Phase II Environmental Site Assessments 
• Compliance with Ontario's Environmental Protection Act 
• Proper handling and storage of hazardous materials (if applicable) 

Remember, environmental issues can be deal-breakers. As one Toronto-based real estate lawyer puts 
it, "I've seen more deals fall through due to environmental concerns than almost any other factor." 

Liability Issues: Shielding Your Investment 
Storage facilities come with their own unique set of liability risks. Consider: 

• Security measures and their legal implications 
• Insurance coverage adequacy 
• Liability waivers in customer contracts 

Pro Tip: Consult with an insurance specialist familiar with the storage industry in Ontario. They can 
help ensure you're adequately protected. 

Tackling Complex Scenarios: Multi-Facility Portfolio 
Transactions 
For those eyeing bigger fish, multi-facility portfolio transactions bring additional complexities: 

• Bulk sales legislation considerations 
• Potential antitrust issues 
• Varying local regulations across different municipalities 

In these cases, assembling a team of experienced professionals—lawyers, accountants, and real 
estate experts—is not just advisable, it's essential. 

 

 

 

 



 

 

 

Conclusion: Your Roadmap to Success 
Navigating the legal landscape of buying and selling storage facilities in Ontario doesn't have to 

be daunting. By focusing on thorough due diligence, understanding zoning laws, crafting solid 
contracts, adhering to environmental regulations, addressing liability issues, and preparing for complex 
scenarios, you'll be well-equipped to make informed decisions. 

Remember, each transaction is unique. What worked for one facility may not apply to another. 
Stay informed, seek professional advice, and approach each deal with a mix of enthusiasm and 
caution. 

Ready to take the next step in your storage facility journey?  

Your dream storage facility (or dream sale) awaits. Good luck, and may your units always be 
full and your legal concerns empty. 

 

The information provided in this article is for general informational purposes only and does not constitute 
professional advice. While we strive to ensure accuracy, we recommend consulting with a qualified specialist in 
the respective field before making any investment, business, or legal decisions related to storage facilities. 
AZCOM  Commercial Real Estate Brokerage Inc.  and its representatives do not assume liability for any actions 
taken based on the content of this article. 

YOUR SUCCESS MATTERS TO US! 

If you are interested in buying or selling a storage facility business or exploring the possibility of 
developing one email the undersigned directly today without any obligations to discuss further: 

 

Jennifer Azzopardi 
Dip. M.; A.C.I.I. 

Broker of Record 
Managing Director 

 
AZCOM Commercial Real Estate Brokerage Inc. 

1432 Mayors Manor, Oakville Ontario L6M 3A6 Canada 
Tel: (905) 847 1271 | Fax: (905)847 7693 

Website: www.azcomcommercial.com 
Email: jennifer@azcomcommercial.com 
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